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The mortgage insurance industry has done its part in the past few years to help lower the lower the up-front cash requirements of conventional mortgages.  Mortgage insurance (MI) is necessary when a consumer obtains a conventional mortgage (as opposed to a government (FHA or VA) mortgage with less than a 20% down payment on a home.  





FHA has always allowed up-front mortgage insurance to be financed in the mortgage amount. VA requires a funding fee upfront that also can be financed in the mortgage amount.  





The mortgage insurance industry introduced its greatest innovation—monthly mortgage insurance.  This program eliminated the need for an up-front premium.  In years past, almost all MI was represented by an up-front premium and a monthly premium.  For example, a five percent down payment would require 1.0% of the loan amount up-front and .50% monthly.  While there were many variations upon this theme, monthly mort-gage insurance took the industry by storm.  Today, the vast majority of MI uses this option.





Also, monthly payments such as taxes and home-owners insurance   typically require two month’s monthly premiums to be placed in escrow at settlement. MI companies have worked to eliminate this requirement—saving homebuyers more cash at the settlement table....
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A report released by Fannie Mae shows that today’s would be homeowners are willing to sacrifice to meet their homeownership goals.  





The study asked very specific questions regarding the motivation to purchase.   Here is a summary of some of the results:


91% would rather own a home than drive a better automobile;


85% would forgo taking an extra two weeks vacation each year;


81% would commute longer distances to become a homeowner;


67% would work an extra decade over their career.





These are very telling and positive statements re-garding the strength of conviction of the public. It is no wonder that owning is considered the American Dream. 





Approximately half of the respondents felt that accu-mulation of cash and monthly earnings repre-sented significant obstacles to homeownership. Lack of knowledge regarding the buying and financing process represents another important  obstacle...
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