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There is no issue in real estate lending that  provides more confusion than the provision of adequate flood insurance coverage.





Disasters of years past have spurred public concern and legislation. Federal agencies, including Fannie Mae and Freddie Mac, are required to provide life of the loan flood zone determination. What does this mean?  





It is the responsibility of     the Federal Emergency Management Agency  (FEMA) to issue flood zone deter-minations—or flood maps.  Traditionally, the lender reviews these maps before closing is to take place in order to determine whether  flood insurance is necessary.  





Federal legislation has clarified the responsibility and liability of lenders in case of non-compliance, therefore lenders  typically contract with an independent flood certification firm in order to make the determination of whether a property lies in a flood zone.  It is not unusual for the lender to pass the cost of this determination (in the range of $20 to $30) to the borrower at closing.  





Unfortunately, the problem does not end at this juncture.  What if a new map is issued two years later and the property is now in a flood zone?  The mortgage ser-vicer must constantly monitor and have flood insurance in place within 120 days of changes.  In this case the cost of flood insurance will be passed on to the homeowner...











The Complete Mortgage Marketing Kit


©2002, All Rights Reserved, The Hershman Group www.OriginationPro.com





�











Buyers Want More Space





Research by the National Association of Home Builders has indicated that buyers consider space the number one amenity today and are willing to give up almost anything to achieve more space, including location.  “The primary reason people move these days is that they are not happy with their current living conditions,” Ira Norris stated.  Mr. Norris heads  INCO Homes of Southern California.





Since space costs money, many builders are keeping costs down by giving buyers the illusion of space by raising ceilings from eight to nine and even 10 feet.  To stay within their budgets, the NAHB survey found that nearly half of the 3,800 who were polled would be willing to purchase property with unfinished living areas.  About one-third would accept a smaller lot to get the space they needed.  





According to the NAHB survey, the two places that builders should not scrimp on space is in the kitchen and master bathroom.  Kitchens are rated a top selling feature, behind only safety and security....








Flood Insurance














