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123 Anywhere Street

Room 345

Moneytown, USA 22222

1-800-222-2222

sloanbroker@oririg.com


Origination Professional

September 16, 2015
Mr. Great Realtor

144 Commission Lane

I Want Your Loan, USA 3333

Your most precious resource… 
Dear Realtor:
Of course, it is time. We all have a limited amount of time. Real estate trainer, Steve Stewart, deals with the limitations of time in a humorous way through his seminar—Buy From Me Or Get Out Of My Car. What Steve is saying is—do not become taxi drivers. 

The more time you spend with shoppers who are not serious, the more likely you will be reluctant to let them go. After all, you have invested a tremendous amount of time. It will look like a real loss if you never bring them to contract. Yet, the more time you spend with these perpetual shoppers the more likely you will be lacking time to spend with real buyers or real sellers.

The time to stop this vicious cycle is now. Origination Professional recognizes the need for you to get buyers off the fence and into your car in such a way that they are ready to purchase. This is why we designed the LOANFIRST( pre-approval program. With the LOANFIRST( pre-approval program, our written commitment puts cash into your prospect’s pocket. We all know that cash in your pocket is likely to be spent. 

Getting your prospects to complete an application with us is the first step—before you take them out. If they will not spend a few minutes with us, then it is less likely that they are serious buyers. This concept especially true if together we make your prospects realize that a commitment will mean that a seller is more likely to accept their bid—possibly saving them thousands of dollars.

So, what’s it to be? Taxi cab driver or contract machine? 

“I never take a prospect out before they meet with Sara. She has saved me so much 

             time—time that I used to waste. It is a real partnership.”              Joe Real Estate

Enclosed is a special report that I often send to prospects so they know of the importance of a pre-approval commitment. Call me at 1/800-222-2222 or email me at sloanbroker@oririg.com so we can discuss pre-approval of your prospects on a regular basis. 

Sincerely,
Sara Loan Broker
Senior Mortgage Broker

Enclosed--Winning at the Real Estate Game With a LOANFIRST

#51 Realtor Pre-Approve Buyers
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