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123 Anywhere Street

Room 345

Moneytown, USA 22222

1-800-222-2222

sloanbroker@oririg.com


Origination Professional

September 16, 2015
Mr. Great Real Estate Manager

144 Commission Lane

I Want Your Loan, USA 3333

Help with a most difficult task… 
Dear Mr. Manager:
Most real estate sales managers have indicated to me that their most difficult job is coming up with sales meeting topics each week—topics that will hold the interest of their staff and encourage them to attend and pay attention.  Most guest speakers try to sell their wares (for example, mortgage personnel selling mortgages and insurance personnel selling insurance).

I would like to suggest another alternative. How about guest speakers dedicated to the most important topic of all: teaching your sales people how to market and sell more? You never can get enough sales training. Here are a few of the sales meeting topics I have presented in the past:

· Selling through synergy partnerships. If you are marketing alone—you are wasting synergy.

· Telephone sales skills.

· Capturing FSBOs.

Yes, I could talk about the latest mortgage programs, but do your Realtors( sell mortgages or houses?  I have dedicated myself to be a partner to those I work with—

“Your presentation was great—we want you back again soon,”

John Banks, Manager, Great Real Estate

I believe in the partnership concept so much that I would like to present the topic of the enclosed article at your next sales meeting. Give me a call at 1/800-222-2222 or email me at sloanbroker@oririg.com. I look forward to working with you. 

Sincerely,
Sara Loan Broker
Senior Mortgage Broker

Enclosed article—Maximum Synergy Marketing Partnerships.
# 46 Realtor Sales Meeting Topics
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