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123 Anywhere Street

Room 345

Moneytown, USA 22222

1-800-222-2222

sloanbroker@oririg.com


Origination Professional

September 16, 2015
Mr. Great Realtor

144 Commission Lane

I Want Your Loan, USA 3333

Dear Mr. Lead:
Thank you for your time last Thursday. I really enjoyed hearing the perspective of an industry leader, and your advice regarding service to the real estate community was extremely helpful.

I have thought about your needs and your loyalty to your present lender. I agree that close relationships with vendors who become partners in your business generation efforts are essential for long-term success—especially in this age of fierce competition. This is why many of the services I offer are designed to help real estate professionals generate more business. 

The one area that you spoke of immediate need was for a source of money for commercial properties. I have checked with my investors and have a created a spec sheet for you so that you know what kind of properties we can finance. I will call you this week as a follow-up to see if there are any prospects you would like me to call in order to answer any questions. I find that it never hurts to keep their interest levels up. 

Also, I am looking for a financial planner to whom I can refer business to on a regular basis—preferably one who works out of the Lovedale area. If you have a prospect for me, please let me know when I follow-up.

Thanks again for your time. I hope we will be working together in the coming months. 

Sincerely,
Sara Loan Broker
Senior Mortgage Broker

P.S.-- As a thank you, enclosed is an article you may find interesting—Maximum Synergy Marketing Partnerships. I hope you find it helpful. 
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