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123 Anywhere Street

Room 345

Moneytown, USA 22222

1-800-222-2222

sloanbroker@oririg.com


Origination Professional

September 16, 2015
Mr. Great Realtor

144 Commission Lane

I Want Your Loan, USA 3333

Reach out to grow our business… 
Dear Mr. Lead:
Chicago Title’s Annual Housing Survey has consistently shown that almost 50% of home purchasers in the United States are first time buyers. This is much too important a market for any real estate professional to ignore. At the same time, Fannie Mae’s housing surveys have consistently shown that the number one obstacle to purchasing is lack of cash. 

The buyers are out there. We need to reach them with strong marketing efforts designed to educate prospects as to how to purchase. Our marketing efforts also must be unique. Why advertise a First Time Homebuyer Seminar when there are five others being presented the same month? This is why Origination Professional has created our unique seminar—How To Purchase A Home Using Someone Else’s Money. This seminar is designed to attract those who want to purchase but don’t have the capital:

· The seminar covers low- and no-down payment mortgage programs, including FHA and state housing programs. 

· The seminar probes alternatives to procure cash—including gifts, co-borrowers, grant programs, seller contributions, and more. 

· Participants will be able to begin the pre-approval process so they can get started with the home-buying process. 

A robust marketing plan is essential for a successful homebuyer seminar. To this end, we have developed the marketing materials to promote the seminar—as well as putting together a stable of synergy partners who will help market the event. These partners include a financial planner, CPA, settlement company and insurance agency. We have also had a representative from the local housing agency appear previously with much success. 

As an integral part of our business plan, it is important for Origination Professional to deliver these seminars with our closest business partners. This is why we are inviting you to take part in the planning of this event. Call me at 1/800-222-2222 or email me at sloanbroker@oririg.com and we can get started. 

Sincerely,
Sara Loan Broker
Senior Mortgage Broker
#49 Realtor Someone Else’s Money Seminar








The Complete Mortgage Marketing Kit
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