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123 Anywhere Street

Room 345

Moneytown, USA 22222

1-800-222-2222

sloanbroker@oririg.com


Origination Professional

September 16, 2015
Mr. Great Realtor

144 Commission Lane

I Want Your Loan, USA 3333

We can help you corner the FSBO market!

Dear Real Estate Professional:
Sometimes the best way to attack a market is from the angle from which your competition is not approaching. Many homeowners are trying to take advantage of today’s hot real estate market to sell their home without using the services of a real estate professional. As misguided as these owners may be—they represent a substantial challenge for today’s Realtor(. 

Any Realtor( approaching a homeowner bound-and-determined to sell on his own takes the risk of being viewed with distrust. The homeowner knows you are interested in their listing—even if you are disguised as someone trying to help them sell on their own. The solution? If the owner is approached by a mortgage professional, the owner sees no ulterior motive. The mortgage company wants to do the loan on their next purchase and this has nothing to do with their listing. 

Origination Professional markets itself as a lender specializing in helping individuals sell their own homes through the use of advanced financing and marketing tools. We have prepared a FSBO (For Sale By Owner) Kit that will help owners market their home. It includes:

· A visitor’s log. We will follow-up with and offer to pre-approve anyone who has called or visited the home.  We may also provide automated pre-qualification services.

· Flyers marketing the home and flyers marketing the financial alternatives available to finance the property. These flyers can be kept on display in the house for all potential buyers who tour the home and can be distributed to local neighborhoods. 

· A special report—Mistakes To Avoid When Financing a Home. These reports can be left on display to generate “follow-up” interest for those who tour the home. 
· We can help the owner obtain a home warranty if they would like to offer one as part of the marketing process.  
Of course we will offer to refer the homeowner to a qualified real estate professional if and when they are ready. For example, we may start the relationship by asking our “expert” to generate comps when helping them determine an asking price. If you are interested in working with us to generate FSBO leads, call me at 1/800-222-2222 or my email address is sloanbroker@oririg.com.  

Sincerely,
Sara Loan Broker
Senior Mortgage Broker             
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The Complete Mortgage Marketing Kit
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