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123 Anywhere Street

Room 345

Moneytown, USA 22222

1-800-222-2222

sloanbroker@oririg.com


Origination Professional

July 22, 2015
Mr. Insurance Agent

              144 Commission Lane

I Want Your Loan, USA 3333

Win-Win: Synergy Partnerships... 
Dear Insurance Agent:
In his book, More Income with Less Stress, author Dave Hershman indicates that the rules of synergy marketing require we make use of partnerships in order to realize the maximum effectiveness from our limited resources. Maximum synergy marketing indicates that:

If you are marketing by yourself, you are wasting synergy.

In the evolving world of business, a partnership between entities that brings value to their mutual clients is certainly one way to rise above the competition. There are many ways we can work together to mutually bring value to our client bases—from joint mailings to seminars. 

There are times when you have clients who are considering refinancing a home or adding a second mortgage to pay for home improvements. At the same time we are often asked to recommend insurance services when we finance a home. After the transaction, many of our clients are also in the market for increased life insurance protection. 
I personally have a list of over 1,000 contacts within my sphere of influence. I mail to this list on a regular basis. I would be happy to recommend your services, or better yet, provide a brochure or valuable article to them as part of our partnership arrangement. 

I will call you so that we can meet and discuss the possibility of entering into a partnership relationship. Or, if you prefer, send an email to sloanbroker@oririg.com.  

Sincerely,
Sara Loan Broker
Senior Mortgage Broker

P.S. I thought you might be interested in the enclosed article entitled—The Seven Rules of Maximum Synergy Marketing. 
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