[image: image1.jpg]THE HERSHMAN GROUP





Section Twelve

Seminars

Introduction

First Time Homebuyer Planners
12.1

First Time Homebuyer Seminar
12.2

How to Purchase a Home Using Someone Else’s Money Seminar
12.3

Lower Your Payments Now Seminar
12.4

First Time Homebuyer Seminar Flyer 
12.5 (located in Section 8 as 8.1)

Someone Else’s Money Flyer 
12.6 (located in Section 8 as 8.2)

Lower Your Payments Now Flyer …………………………..12.7 (located in Section 8 as 8.3) 
[image: image2.png]A

T H E
HERSHMAN
GROUP

Finance € Education € Consulting





Section Twelve‑Seminars

Introduction

This section represents the ultimate synergy-marketing tool. You increase the effect of your marketing efforts any time you give value to your targets. Well, there is no more value you can impart than knowledge. 

Whether a first time homebuyer or a refinance candidate—this section contains a complete seminar for your use. The seminars are complete because they contain marketing materials (flyers and coupons) and value-added tools such as the homebuyer’s planner and financial reports. 

Some additional ways to increase the synergy of your seminars—

· The seminar title—How to purchase a home…  We used this title because it makes the seminar itself seem unique. Basic synergy dictates that you will add more value by doing something different for your targets. If everyone else is doing it, how valuable could it be? 

· Sponsors. Seminar partners or sponsors will help in many ways. They should help you market the seminars so that you can reach a larger target audience. Partners can also help defray the cost and add substance and credibility to the seminar (especially professionals such as CPAs and government officials). Use these events to strengthen your long-term referral relationships as well as your database.

· Economic analysis. The three economic reasons for home ownership will make you standout as an expert in your field. Most real estate agents do not know how to teach this topic. It is more valuable than teaching about mortgages and points. Sell them on the idea of ownership—from an intellectual as well as psychological standpoint. 

The Power Point slides can be easily edited to achieve customization. They can be printed as handouts and include notes to help guide you through presentation. If you have a laptop-ready projector you can easily add effects such as sound or slides that “fade in or out.”  

The Complete Mortgage Marketing Kit

